Commercial profile: Renaissance

Renaissance and Cyberoam
sign distribution agreement

enaissance, the
leading value
added distributor
of ITsecurity solu-
tions and services in Ireland,
has announced that it has en-
tered a distribution agree-
ment with Cyberoam, the
leading unified threat man-
agement (UTM) vendor.

Under the terms of the
agreement, Renaissance will
distribute and support the
Cyberoam range of UTM
appliances in Ireland.

“We are pleased to partner
with Cyberoam to distribute
its award-winning UTM pro-
ducts here in Ireland,” said
Michael Conway, director of
Renaissance. “Renaissance
has already established a
strong security channel in the
region, and the addition of
quality UTM devices to our
portfolio widens the scope of
value that we bring to our
customers and channel part-
ners.”

Renaissance has built its
reputation in the market
place for reliability, technical
expertise and providing out-
standing customer service,
while offering the unbeatable
first class service that resel-
lers have come to expect from
their distributor.

Cyberoam’s UTM appli-
ances are unique in providing
comprehensive network se-
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curity and control over exter-
nal and internal threats and
come with one of the best
price/ performance ratios in
the industry. Cyberoam re-
cently introduced a new series
of Cyberoam identity-based
UTM appliances — CR251a
and CR35ia — to meet the
growing demand in the
SOHO/SME sector for solu-
tions with high return on in-
vestment.

In addition, it has recently
upgraded its enterprise suite
of products using multi-core
processor technology, allow-
ing them to achieve high
UTM throughputs in com-
parison to ASIC-Based solu-
tions.

For Cyberoam, the part-
nership with Renaissance
broadens its market reach as

it establishes itself in the ma-
ture European security mar-
ket. Cyberoam has won
several accolades, as well as
industry recognition, for the
superior quality and service
of its products, and has been
aggressively increasing its
customer- base in Britain,
France, Italy, Spain and else-
where.

“We needed an experi-
enced value-added distribu-
tor who could reduce our
time to market in Ireland,”
said Harish Chib, vice-presi-
dent, new business develop-
ment, Cyberoam. “I am
confident Renaissance’s
strong channel base and do-
main expertise will help us to
establish ourselves as a mar-
ket leader in a very short
time.”




